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Course Introduction 

The Law of Contract module is designed to provide students with a comprehensive understanding 

of the principles governing contractual relations and obligations under the law. The course aims to 

familiarize students with the essential elements of a valid contract. It seeks to develop students’ 

ability to interpret contractual rights and liabilities, analyze legal disputes, and apply statutory 

provisions and case law to practical situations. The module also examines breach of contract, 

remedies, indemnity, guarantee, agency, and other related concepts within commercial and civil 

transactions. 

Learning Outcomes 

By the end of this course, students will be able to: 

 Identify and understand the core principles of the Law of Contract in Pakistan under the 

Contract Act, 1872, including offer, acceptance, consideration, and free consent. 

 Comprehend the legal requirements for contract formation, performance, discharge, and 

remedies for breach. 

 Critically analyze the contractual doctrines through case law and international comparisons 

to assess enforceability and fairness. 

 Apply contract law principles to draft agreements, evaluate breaches, and advise on 

remedies in real-life and hypothetical disputes. 

Distribution of Syllabus 

Distribution of Syllabus: The module is divided into Two parts. For assessment purpose, the 

examination paper is distributed in the following proportion/ Weightage: 

 S. No. Title Proportion/Weightage  

1. The Law of Contract, 1872 Four Questions (80%) 

2. Sale of Goods Act, 1930 One Questions (20%) 

Course Content 
Assignments/Readings 

Part-I: The Contract Act, 1872  

Week 1 
UNIT I: Essentials and Kinds of a valid 
Contract 

Chapter II , The Contract Act, 1872 
Taymour Soomro, Law of Contract 

  Act (Oxford University Press 2022) 

Week 2 
UNIT II: Communication, Acceptance and 
Revocation of Proposal 

Chapter I , The Contract Act, 1872 



Week 3 UNIT III: Free Consent 
Chapter II, Section 13 to 23, The 

Contract Act, 1872 

Week 4 UNITIV: Consideration 
Chapter II, Section 13 to 23, The 
Contract Act, 1872 

 

 

Week 5 

 

 

UNITV: Contingent Contracts 

Quiz/Presentation: 
Communication, Acceptance and 

Revocation of Proposal. 

Chapter III, Section 31 to 36, The 

Contract Act, 1872 

Week 6 
UNITVI: Performance of Contracts 

Chapter IV, Section 37 to 67, The 

Contract Act, 1872 

 

Week 7 

 

UNITVII: Remedies of Breach of Contract 

Assignment: Performance of 

Contracts. 

Chapter VI, the Contract Act, 1872 

Week 8 UNITVIII: Indemnity and Guarantee 
Chapter VIII, Section 124 to 147, 
The Contract Act, 1872 

Week 9 Mid Term Examination 
 

Week 10 
UNITIX: Contract of Bailment Chapter IX, Section 148 to 181, The 

Contract Act, 1872 

Week 11 
UNITX: Contract of Agency Chapter X, Section 182 to 238, The 

Contract Act, 1872 

Part-II: Sale of Goods Act, 1930 

 

Week 12 

 

UNITXI: Formation of Contract of Sale 

Presentations: 

Remedies of Breach of Contract 

 
Sale of Goods Act, 1930 

 

 

Week 13 

 

 

UNITXII: Conditions and Warranties 

Sale of Goods Act, 1930 

Imran Ahsan Khan Nyazee, Law of 

Contract: Law of Contract and Sale 

of Goods, 2016, Federal Law House, 
Rawalpindi, Pakistan. 

 

 

Week 14 

 

 

UNITXIII: Transfer of Title of Property 

Sale of Goods Act, 1930 

 

Muhammad Abdul Basit, The Sale 

of Goods Act, 1930, Federal Law 

House, Pakistan 

Week 15 UNITXIV: Performance of Contract Sale of Goods Act, 1930 

Week 16 UNITXV: Rights of Unpaid Seller 
Quiz: Conditions and Warranties 

 
Sale of Goods Act, 1930 

 

 

Week 17 

 

 

UNITXVI: Breach of Contract 

Imran Ahsan Khan Nyazee, Law of 

Contract: Law of Contract and Sale 

of Goods, 2016, Federal Law House, 

Rawalpindi, Pakistan. 

Sale of Goods Act, 1930 



Week 18 Final Term Examination  

Textbooks and Reading Material 

1. Textbooks: 

 

The books and reading material listed below will serve as both the primary textbooks and 

reference material. 

 

2. Suggested Readings: 

 

1. G. H. Treitel, Edwin Peel, The Law of Contract (Sweet & Maxwell 2015) 

2. Ewan McKendrick, Sale of Goods (Taylor & Francis 2020) 

3. Richard Stone, James Devenney, The Modern Law of Contract (Taylor & Francis 2017) 

4. Janet O'Sullivan, Jonathan Hilliard, The Law of Contract (Oxford University Press 2016) 

5. Taymour Soomro, Law of Contract Act (Oxford University Press 2022) 

6. Muhammad Abdul Basit, The Sale of Goods Act, 1930, Federal Law House, Pakistan 

7. Imran Ahsan Khan Nyazee, Law of Contract: Law of Contract and Sale of Goods, 2016, 

Federal Law House, Rawalpindi, Pakistan. 

 

Teaching Learning Strategies 

1. Interactive Lectures and Guided Discursions 
2. Collaborative Learning 

3. Research- Based Learning 

4. Problem- Based Assignments 

5. Short Tests and Projects 

Assignments: Types and Number with Calendar 

1. Quizzes 
2. Presentations and Viva voce 

3. Description/ Problem- Based Assignments 
4. Case Study Analysis 

Assessment 

Sr. No. Elements Weightage Details 

1. Midterm 
Assessment 

20% Written Assessment at the mid-point of the semester. 

2. Formative 

Assessment 

10% Continuous assessment includes: Classroom 

participation, assignments, presentations, viva voce, 

attitude and behavior, hands-on-activities, short tests, 

projects, practical, reflections, readings, quizzes etc. 

3. Final 

Assessment 

70% Written Examination at the end of the semester. It is 

mostly in the form of a test, but owing to the nature of 

the course the teacher may assess their students based 

on term paper, research proposal development, field 

work and report writing etc. 

 


